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We covered a lot in Module 4. Here’s a checklist to make sure you put it into action.
· Find active brokers via LoopNet and make the intro call.
· Register on other listing sites and auction sites with a separate email. 
· Call several local banks and start building relationships.
· Buy or start building your direct mail database. (Ideally, select at least 1-2 counties to start.)
· Practice breaking down LLC’s and Corps. 
· Make “driving for dollars” a part of your weekly/monthly routine.
· Attend your local Meetups and focus on getting other people’s business cards, not passing yours out.
· Implement and make the three Craigslist strategies a part of your daily/weekly routine.
· Get a subscription to the weekly paper and check for potential deals.
TAKE ACTION!
Whether it’s getting your first batch of direct mail out the door, 
calling brokers, or calling “for rents”, on Craigslist just get started!
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